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Murray Temple: 204.522.6597  
murraytemple@live.com
Ritchie Bros. Territory Manager –  
Steven Perrin: 204.573.0993  800.491.4494

AUCTION LOCATION: From HARTNEY, MB go to South side of Hwy 21.  GPS: 49.472716, -100.523569

A PARTIAL EQUIPMENT LIST INCLUDES: 2013 John 
Deere 9560R 4WD Tractor · 2012 John Deere 9460R 4WD 
Tractor · 2009 John Deere 7830 MFWD Tractor · (2) 2013 John 
Deere S680 Combine · 2000 John Deere 9750STS Combine · 
(2) 2008 Honey Bee SP36 36 Ft Draper Headers · 2011 John 
Deere 612C 30 Ft 12 Row Corn Header · (2) 2010 John Deere A400 
36 Ft Swathers · 2006 Peterbilt 378 T/A Sleeper Truck Tractor · 
2004 Peterbilt 379 T/A Sleeper Truck Tractor · (2) 2014 Neville 

45 Ft Tri/A Grain Trailers · 2006 Volvo L70E Wheel Loader · (2) 
Horsch Anderson 60-15 60 Ft Air Drills · 2014 John Deere 4940 
120 Ft High Clearance Sprayer · 2014 Valmar AirFlow 7600 58 
Ft Spreader · Hartney Elevator · (5) Meridian Grainmax 4000 
4000± Bushel 16 Ft x 4 Ring Hopper Bins · 2012 Farm King 
16104 16 In. x 104 Ft Mechanical Swing Grain Auger · 2005 
Brandt Grainbelt 1535 15 In. x 35 Ft Grain Conveyor · (2) Farm 
King 1051 10 In. x 51 Ft Grain Augers ...AND MUCH MORE!

For up-to-date equipment listings, please check our website: rbauction.com

2014 Valmar AirFlow 7600 58 Ft2014 John Deere 4940 120 Ft2005 Horsch Anderson 60-15 60 Ft
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2— 2013 John Deere S680

2— 2010 John Deere A400 36 Ft

2013 John Deere 9560R & 2012 John Deere 9460R

2009 John Deere 7830
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develop smaller framed cows 
that are fleshy, but low 
maintenance.

The success with cattle has 
led to a move into sheep. As 
ruminants, they can also graze 
the land, and so they bought 
20 ewes. Schram likes them, 
as they are smaller and easier 
for her to deal with than the 
cows. Like the grass-fed beef, 
they are able to market them 
directly and since they are 
fi nished in only a few months, 
there is more immediate 
return on the investment in 
lambs. 

“The cash fl ow is nice,” 
Schram said.

As well as the larger 
livestock, there are the 
smaller, buzzier kind. After 
they attended a seminar on 
bees, they took a couple of 
hives home. Stozek said he 
soon became obsessed with 
them, fi nding they could get 
plenty of honey from their 
production. They now have 50 
hives and the niche market of 
raw honey has become a big 
part of their operation. Bees 
are a good fi t overall, as they 
help pollinate their hayland 
and pastures. They also do 
not need a large owned land 
base, as there are not too many 
farmers who do not want bees 
around.

“I tell aspiring farmers 
that bees are a great place to 
start,” Stozek said. “Land is 
expensive, and it is always 

good to produce without 
paying for land rent or 
purchase.”

The couple are a big 
believer in the concept of 
holistic management. It is 
important to take care of 
the land while approaching 
farming as a business. Better-
managed land makes more 
profi table land. As well, it is 
important to take care of the 
human side too, to make time 
for other things. This is always 
a challenge on a farm.

But they have been able 
to tap into many resources 
such as family, friends and the 
Internet. These connections 
have a lso made their 
enterprise more viable. For 
example, they are a part of 
a group of 12 families from 
the area that are connected to 
buyer’s groups in Winnipeg 
and Brandon. Each take turns 
driving the produce into the 
city, which ends up only being 
once a year per farm.

“Being in Cartwright we are 
pretty far south of Winnipeg,” 
Schram explained. “For us to 
be viable, it makes sense for 
us not to drive to Winnipeg 
all the time.”

Right now, they have not 
been able to make the farm 
their only source of income, 
but are working towards 
that. They have no interest in 
having a “hobby farm.” The 
community around them has 
been supportive and they feel 
they themselves, and farming 

overall, has a good future.
One area they want to 

continue to develop is direct 
marketing, especially in 
livestock. To be able to deliver 
their meat directly to the 
consumer builds a trusting 

and responsible relationship 
between the two sides of the 
food, which is very important 
to them.

“Our goal is to direct 
market everything on our 
farm,” Stozek said. “We’re 
not  here yet ,  but  the 
motivation is to control our 
fi nancial destiny and to build 
a relationship with people and 
build accountability. We feel 
it is empowering to customers 
and to us.’

Becoming mentors to 
others in the future is also 
important. Already they have 
tours, and used volunteers and 
interns in their gardens. They 
want to continue to learn, 
to educate themselves and 
others. They also want to grow 
their role in the community.

“When we started this,” 
Schram said, “I was really 
worried, ‘what will people 
think of me, will they think 
we’re total weirdoes?’ As 
time went on, people realized 
what we were doing, that were 
just trying to grow food like 
everyone else.”
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Unlikely farmers leave city to give farming a try


